— Predicting Future Risk and Rising Cost

% of today's population will account for 173 of naxt year's new high cost
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Predict the What, Why and When
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8x RO! on Highest Impact Cost Blooms
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6x ROl on Ortho Joint Surgery Steerage
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Steerage Precision Addressing a Market Gap
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$100M Through Increased Accuracy
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Strong Competitive Position
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Professional Team
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Engaged Founders, Investors & Board —




Industry Leading Advisors
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- Investment Opportunity -
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Cardinal
Analytx

Solutions

Better Care, Sooner



Predict Future Risk and Rising Cost —

Cardinal
Analytx Significant Healthcare Al Spin-out from Stanford Start-X

E 4 Years 21 Million 2.5x
R&D Lives Accuracy
3 @_21 , 28
Products @@ Advisors and Board Employees
@ ¢ . T
Customers Paid Customers M5As Pipeline Customers
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e Predicting Future Risk and Rising Cost

6% of today’s population will account for 1/3 of next year’s new high cost

$3.5 Trillion 5.5% Implement cost
Annual Healthcare Cost Yearly Cost Grawth Rate effective programs
Price for and manage
new financial risks

Form the provider

network for next
Self inswred ~ Solutlon  Providers Health vear’s risk
Employers  Providens Plans
Increased Risk Bearing and Risk Sharing Strategies Mﬂﬂﬂﬂ'& mpucrrp
for today and

tomorrow
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Predict the What, Why and When

Mitigate Rising Risk

Solution 1:
COST BLOOM INTERVENTION

* Cost Bloom, Jump, High Cost
Claimant Likellhood

* Engagement Likelihood
* Clinical Impactability Score
* Case Selection Optimizer

= Action Plan
Recommendation

Ave Annual Price Per
Customer: 5850k

of Tomorrow’s Cost

Steer High Cost Events

Solution 2:
STEERAGE PRECISION

* Clinical Event Likelihood
* Engagement Likelihood
* Event Timing Likelihood
* Case Selection Optimizer

* Case Summary

Ave Annual Price Per
Customer: 5400k

Confidential and Proprietary

Predict Total Cost

Solution 3:
RISK ASSESSMENT

* Prospective Risk Score &
Cost

+ Concurrent Risk Score &
Cost

* Cost Bloom, Jump, High Cost
Claimant Likelihood

Ave Annual Price Per
Customer: 5600k



8x ROI on Highest Impact Cost Blooms

“I felt like it was meant to be for me to reach this member, it was the perfect moment in time"
— Care Manager

Patient Outcome: 57 year old male with heart conditions, back pain, and opioid dependence was
steered to a higher quality lower cost spinal fusion center, a savings of over $20k.

Health Plan A Population Health Plan A&

Cost SEBOM Total Cost

34% P

A $300M Cost Bloom Blind Spot
33%

— 4% | 36k Lives
Highest Impact
Cases
$20M Savings
2.5k Lives
B cost Bioom (Newly High Cost)
B Persistent High Cost 8x ROI

$6M or $50.96 PMPM Savings

Confidential and Proprietary



— Cost Bloom Adoption at a Blues Plan

N\
\ 40% engagement rate (one call with Cost Bloom member)

|/W" 26% active engagement rate (multiple calls with member)

QT 75% successful intervention rate for actively engaged
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6x ROI on Ortho Joint Surgery Steerage

1/3 $3.6M savings, 6x ROI
? Of cost blooms were ortho S Projected Ortho Joint savings
joint surgeries at Health Plan A

Steerage Precision Addressing a Market Gap

gv; :5"? per year in P 50% of Cardinal Analytx Clients
ﬂ otal Savings Expressed Interest in Steerage
Even larger market beyond £F  cardinal Analytx s working with

Ortho Joint: Bariatric, High Risk

solution providers to partner (e.g.,
OB, Hysterectomy, etc. B o (e.g

Vitals, Relay, MOBE, VIM)
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R-Squared
{Higher i= More Accurate)

$100M Through Increased Accuracy

Our proprietary Machine Learning beats the competition

Prospective Risk Accuracy: Health Plan A, 600k Lives Missed Dollars by
Competitors:
30% 1%
28%
- $63M missed
19% 20% dollars
L2 0% i LH“ 0% 11% Under-pricing risk
- 5
1-3 Mo 4-6 Mo 7-9Mo  10-12 Mo 12 Mo Data $37M missed
Data Data Data Data dollars
Over-pricing /
retention risk

M cardinal Analytx ™ DxCG (Verscend) ERG (Optum)

Confedential and Propretary



Strong Competitive Position

Strategic Approaches  Competitive Landscape
1. Machine Learning
KenSCl (Provider)

Predictions with Drivers Ca
and Actions mﬁ Cyft {CM platiorm)
2. Machine Learning Base Health (Med Adv. Risk Adj)
Predictions + Model Ivion (Provider)
Correlations Ayasdi (Provider)

Lumiata (Risk) Ark.one (Risk)

Cogitativo (Payment) NextHealth (Provider)
3. Machine Learning HBI Solutions (Risk) Hindsait (Data Aggregation)
Predictions 1BM Watson (Truven)

Optum (Risk) Health Catalyst (Provider)

Milliman (Risk) Welltok (Member Platform)
4. Traditional Cave Consulting (Risk) Lightbeam (Provider, Risk)
Predictions Verscend (Risk) HCC (Risk)

Lexis Nexis (Risk) ACG (Risk)

Deerwalk (Risk)

Confidential and Proprictany




o

= 35 years in organtiational leadership,
prodist development, solutsans detivery
and go-to-market srategies

* Succedstul enit of Decisboniiew to IMS

Health, Clnical Tech core
Quintiles merger

* @A In Computer Science, UC Berkeley, Haas
School of Business Executive Pragram

Brian Maples
VP of Dats Science

* 15 years in biomedical RED and maching learning

* invenied and patenied mobeoular disgnostic tech
at lonian, scquired by Aleve to develop CLIA
wiahved rapld Mu test; Led Nuna's data schence
development of a Hetwork Solutions product; ot
Stanford, created now leading ancestry inference
methadologees

= PhD in Biomedical Informatics. from Stanford
Unhveruity, WS in Statistics from Stanfard
University, BA in Scienoe and Management from
Claremant Mckierna College

IV Lamimal Amakyin bt ge &1 Eghty Reweeed

Professional Team

of 1A, [

= 20 years of Martup expetience acrois 15
venture backed ttartupy, 4 Healtheare
companies. T years ot founder and lund
manager. 3 yean ot Apple.

* CIMA Qualified. DBS from WUnkveraity

College Dublin. BA in History from

D Poitiers.

indtiatives focused on transition o valus
with ever 19 Health Syvterma, 45 clinical
departments, and 450 design
participanis,

® MPH from Harnard School of Public
Health, BA in Psychalagy from UCLA.

Confedential and Proprietary

University College Gatway and Univerute

* 11 yoars clinical eiperience, double-boarded
MWD

= While sefving a3 Mision Health Chief Quality
Oificer gained >565M through continuou
Emiproverment, pay lor value and population
heslth initiatives.

= Spearheaded mntegration of anakptics and data
science while reducing hasm and scaling clinical
pathway development.

= MDYMPF from Dulee Unkversity, B5 im Biology,
Biochemistry, and Puychology from Brandeis
Uritversity



Founders
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Board

Thamas McKinley
Chairrman of Cardingl Analyts,
Partner 41 Cardinal Parnery

Elizabeth Spaulding
Paitner 51 Risd K Comguicny,
Ghotsal Head of Bain Dagiesl

Engaged Founders, Investors & Board
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Family Fund

Floviaa Blue U

Linda Hand
CEO of Cordinsl Anabyts
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Industry Leading Advisors

Science Industry

Health Plan
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POC

Investment Opportunity

Series A Series A Bridge Series B New Money
SEM STM S22M

Channel Fartner
Optimization

Scale and
Partnerships

Market Fit

Proof Points,
Across Segments

Additional Products

B3 FTEs

12 FTEs

2m Lives S0m Lives

0 Clients 1 Clients 11 Clients 25 Clients 53 Clients
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