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The Problem - Lead Generation
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The Problem - Lead Quality
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Referrals are the Best Leads

Acquisition Channel

Referral

Partner

Intround

Paid Marketing
Social Media
Webinar

Event

Sales Prospecting
Murture

Email

Conversion Rate

3.74

o4
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101
0.66
0.55
0.50
031
0.20
0.19

Conversion rate
almost

4X

the average across
all channels
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Current Referral Process
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Our Solution
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Number of Companies

140 128
120

100

80

o o1 2X

4 Growth
20

April May June Juily August  September October



Text a B2B Founder:

"What % of your
revenue comes from
referrals?”




