


Confidentiality and Disclaimer

iLobby Corp. (“iLobby" or the "Company”) has engaged RBC Capilal Markets ("RBC") as its sole financial advisor in connection with the potential sale of shares of the Company. The sole purpose of this Confidential Information Presentation (the "CIP") is
1o provide an overview description of the Company and their operations to facilitate discussions with potential investors in respect of a negotiated investment in the Company (a “Transaction™). The information contained herein is based upon information
provided by the Company and other sources and conlains confidential information pertaining to the Company and its operations, including customer and other third-party information. The distribution and use of the CIP, including any information which
has been supplied in writing or orally in connection herewith or in any response to further inquiries, is strictly governed by the Confidentiality Agreement ("CA”) that has been executed by each recipient and the CIP and all information contained herein
constitutes Confidential Information (as defined in the CA). If you have not execuled and delivered, or are otherwise not bound by a CA, you have received the CIP in emror. If so, do not read, copy or distribuie the CIP and retumn the CIP to one of the
persons listed under “RBC Contacls®, Any person in possession of the CIP should familiarize himself or herself with the CA and ensure that they have executed the CA to confirm their agreement before reading the CIP. The CIP shall remain the property
of the Company and the CIP and the information contained herein may not be distributed, reproduced or used, in whole or in part, without the prior express written consent of the Company or used for any purpose other than the evaluation of a
Transaction. Excepl where otherwise indicated, the information contained in this GIP speaks as of the date hereol or as the date at which information is expressed 1o be slated, as applicable.

The CIP is not all-inclusive and does not purport to contain all of the information that the recipient may desire or requires 1o evaluate a Transaction. The information in the CIP is intended only to assist the recipient in deciding whether 1o proceed with a
further investigation of the Company and a Transaction. The recipient must rely on its own independent investigation and analysis of the Company to form the basis of any investment decision. RBC has not independently verified the information in the
CIP and has not made an independent appraisal of the Company.

Forward-locking information, or forward-looking statements, have been included in this CIP to provide information about the Company, including management's assessment of iLobby's future plans and operations. This information may not be
appropriate for other purposes. Forward-looking statements are typically identified by words such as “anticipate”, "expect”, “project”, "estimate”, “forecast”, “plan”, “intend", “target”, "believe”, “likely" and similar words suggesting future outcomes or
statements regarding an outiook. Forward-looking information or statements included in this document include, but are not limited to, statements with respect to the following: financial forecas! of the CIP; axpected revenues; expected earnings before
interest, income taxes and depreciation and amortization; expected capital expenditures; expected future growth; and expected costs. Although iLobby believes these forward-looking statements are reasonable based on the information available on the
date such statements are made and processes used 10 prepare the information, such statemenis are not guarantees of future performance and the recipient is cautioned against placing undue reliance on forward-looking statements. By their nature,
these statements involve a variety of assumptions, known and unknown risks and uncertainties and other factors, which may cause actual results, levels ol activity and achievements o differ materially from those expressed or implied by such
statements. All subsequent forward-looking statements, whether written or oral, attributable to iLobby or persons acting on iLobby's behall, are expressly qualified in their entirety by these cautionary stalements.

None of the Company, RBC, or any of their respective affiliates or associates or any of their respective directors, officers, employees, agents, representatives, shareholders or advisors (collectively, "Representatives”) makes or will make any
representation, warranty or undertaking, express or implied, or shall have any responsibility or liability whatsoever, as to, or in relation to, the accuracy, thoroughness or completeness of or omissions from, the CIP, any information contained in the CIP,
or any other document or information, written or oral, supplied at any time to any recipient of the CIP or in respect of any opinions, projections or other forward-looking statements expressed herein, therein or omitted therefrom. The Company and RBC,
each of their respective Representatives expressly disclaims any liability resulting from the use of the information conlained herein or otherwise supplied or resulting from the failure o supply additional information, including, but not limited o, revising or
updating any written or oral forward-locking statements, whether as a result of new information, future events or otherwise.

None of the Company, RBC, or any of their respective Representatives undertakes to update or otherwise revise or correct any inaccuracies which become apparent in the CIP or other information supplied. In furnishing the CIP, RBC and the Company
reserve the right to amend or replace the CIP at any time and undertake no obligation to provide the recipient with access to any additional information. The recipient shall be entitled to rely solely on the representations and warranties, if any, made in
any final executed definitive agreement between the recipient and the Company with respect to a Transaction. Prospective purchasers are solely responsible for satistying themselves as to the accuracy and completeness of all information contained
herein or otherwise supplied.

The CIP includes certain estimales, statements and projected financial information with respect lo the anticipated future performance of the Company, ils business and the visual elfecls/software industry generally, further detalls of which may be made
available to selected prospective purchasers. Such estimates, statements and projected financial information, which reflect various subjective assumptions concerning anticipated results, may or may not prove to be correct and are subject to significant
risk factors and uncertainties, many of which are beyond the control of the Company. Mo representalions or warranties, express or implied, are made as o the leasibility of such estimates, statements and projected financial information or the accuracy or
completeness of the assumptions from which they are derived. It can be expected that the actual results of the Company will vary from those set forth in the estimates, statements and projected financial information contained herein and such variations
could be material and adverse.

The Company reserves the right to nagotiate with one or more prospective purchasers at any time and to enter into a definitive agreement relating to a Transaction without prior notice 1o the recipient or other prospective purchasers. Also, the Company
reserves the right, at any time, to refuse or terminate the further participation in the investigation and proposal process by any party including the recipient, limit any party’s access to additional information, reject or accept any offer and to modify any
procedures without giving advance notice or providing any reason therefor. The Company also reserves the right to take any action, whether within or outside the ordinary course ol business.

No securities commission or securities regulatory authority in Canada, the United States, or any other jurisdiction has in any way passed upon the merits of this acquisition opportunity or the accuracy or adequacy of the CIP. Delivery of the CIP does not
constitute an offer to sell or a solicitation of an offer to purchase any business, assets or equity interests of the Company or other securities under the securities law of any jurisdiction, including Canada and the United States of America, federal, state or
provincial securities laws, or a solicitation to enter into any transaction. The CIP is not, and under no circumsiances is to be consirued as, a prospectus, an advertisement, a public offering or an offering memorandum as defined under applicable
securities legislation.

By accepting delivery ol the CIP, the recipient agrees to maintain the strict confidentiality of the information contained herein or made available in connection with any further investigation of the Company in accordance with the CA. The CIP and the
information contained therein may not be photocopied, reproduced, or distributed, in whole or in part, 1o others at any time without the prior written consent of the Company, except in accordance with the provisions of the CA. The recipient will, upon the
request of either the Company or RBC, promplly return or destroy all material (including the CIP) received from the Company, or any of its Representalives, including RBC, without retaining any copies thereof, will destroy or erase all documents and
other material and all copies, reproductions, electronic records, summaries, analyses or extracts thereol or based on such material and will ensure that its agents, representatives and advisors do likewise in accordance with the CA.

It is the intention of the Company and RBC to conduct this process in a manner that minimizes the disruption to the Company's business, cperations and employees. To that end, interested parties are prohibited from having any discussions or
communications of any kind with the Company or any affiliate, shareholder, officer, director, employee, creditor, supplier, or customer of the Company in respect of a Transaction without the express prior written consent of the Company.

Nothing herein limits the rights and privileges afforded to the Company by the CA, all of which are expressly resarved.
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iLobby at a Glance

iLobby Overview

iLobby Corp. (“iLobby” or “the Company”) is the global leader in Enterprise Visitor
Management, trusted by global organizations to track, monitor, and manage millions of
people entering their facilities

= The platform is an integral part of day-to-day operations for Fortune 500 / global
corporations, governments and major institutions such as Toronto Pearson International
Airport, Scotiabank, Manulife, Saputo, Roche and Pepsi

= jLobby has a strong company heritage of serving security-sensitive and highly-regulated
industries, with ongoing management focus on building products to fit these needs

* The platform serves over 700 clients, is present at over 2,500 entry points globally, has
been implemented in over 45 countries and has been translated into 35+ languages to
support localization for specific regions worldwide

= The iLobby platform can be configured and deployed to almost any environment, with
support for unique workflows and configurations, customizable to each site

= The company was re-structured into its current form in Fiscal 2018 and is based in
Toronto, Canada
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iLobby is the Global Leader in Enterprise Visitor Management

Deep Expertise in

Marquee Global

Client Base Regulated and

Of Blue-Chip Companies and Complex

Governments .
Verticals
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Countries Around

Languages
the World guag
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Global Leader In

Enterprise Visitor
Management

2,900+

Entry Points Deployed
Globally
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Modern Visitor Management SaaS Platform Born out of 25+ Years of Security Experience and
Built for Demanding Enterprise Environments

iLobby Platform — The Global Leader In Enterprise Visitor Management Differentiating Features
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Track, Monitor, And Manage Who Is In The Facility

Global leader in Enterprise Visitor Management, trusted by millions of users
worldwide to track, monitor, and manage people entering their facilities
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Evolution of the iLobby Story

Fiscal 2014 - 2017

* iLobby was
conceptualized in Fiscal
2014

= iLobby incubation period
and product piloting
occurred between Fiscal
2014 and Fiscal 2017

Fiscal 2018

» Ariel Mashiyev joined

Fiscal 2019

* Build out of product
offering through one-off
feature creation for clients

* Re-architected core
platform to enhance
scalability and allow for

universal availability of
product features

» Established market fit

iLobby as CEO in August

2017, initiating a plan to c!;
build the business
= Shareholder and E!J
personnel restructuring, Sales Growih Achievement of the Year,
product re-development

20
* Re-alignment of market E!j Ontario Region
focus to enterprise

O segments

Note: Fiscal year end July 37

Arel Mashiyey

Startup Canada

Canada's Entrepreneurship lcon, CEQ

2019 Gold Stevie

Software Company of the Year, Under 50
Employees category

c!; 2019 OBAA

Young Entreprenaur ol the Year, CEO
Arlal Mashiyev

c!; 2019 Silver Stevie

Fastest Growing Company In LIS and

Canada
S —

New Headquarters
Expected Completion in 2021

Fiscal 2020

= Established new headquarters for
iLobby's long-term growth

= Completion of move to standalone iLobby
infrastructure

o = Launch of iLobby FeverCheck,

2018 Silver Stevie

Sales and Customer Service

EmployeePass, and FaceMatch

18 Startup Canada

High-Growth Entrepreneurship

iLobby



ILobby is Positioned for Massive Untapped Market Opportunity

Large Greenfield Market Opportunity with Total TAM of ~C$14.0 Billion

Extra Large Enterprise

~C$1.6B
opportunity

Large Enterprise

Medium Enterprise

~C$6.7B
opportunity

Small Enterprise

1K -

Bottom-up TAM analysis
focused on enterprise tier
clients globally, illustrates
significant market opportunity

Analysis assumes full site /
entry point penetration at
current USD pricing converted
to CAD®)

Increasing importance of EVM
in a post-COVID world is
driving accelerated adoption by
companies of all sizes

Larger enterprises, particularly
those in industries with high
regulations and compliance
requirements, have an acute
need for EVM solutions across
their sizeable real estate
footprints

Size of TAM expected to
expand with new features and
modules, driving higher ARPA

Companies below 1,000
employees represent a
significant incremental
opportunity but have been
ignored for the purposes of this
analysis

iLobby’s unique focus on large enterprise clients positions it for a massive and growing TAM which is highly underpenetrated

(1) Source: S&P Capital IQ
{2) Management estimates
T (3) Monthly subscription rate per entry point: Corporate - US$199; Enhanced — US$275; Enterprise — LUS$499; Converted using a CADUSD exchange rate of 1.32
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iLobby Solves the Unique Challenges of Highly Regulated and Compliance-Oriented Industries

iLobby

Unique Challenges Key Capabilities & Solutions iLobby’s Competitive Advantage
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= Complex Integrations v Windows based kiosks available for unique

hardware integrations

Significant upfront investment in complex development /

= Multi-platform R&D
i Visial eiiification v i0s, Android and Windows supported Support for all types of clients / requirements
* Health and safety v Support for many badge printing options Enterprise-grade support

* Complex workflows

v Highly robust workflow and rules engine Extremely sticky solution, particularly with larger clients

©

e

©

© Ability to expand features into new product lines
= Large-scale roll-outs e ; : o .
e v Highly scalable, white-glove solution which have high organizational switrjhlng costs
complex solutions /Al hardware provided — one-stop shop @ Ease of deployment for clients, requires infrastructure
@
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: iLobby owns the hardware — ease of procurement
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' v Complex screening, mustering features
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Regulations  Process Complexity

= High visitor volume v Fast-track options through QR codes / pre-registration
- = Contractor management v Compliance and induction training, contractor passes, visit schedules,
I mmﬂnﬂ * Large facility size integration with access control
& Industrials = Multiple entry points, incl. ¥ iLobby Mobile for handhelds can be used anywhere
outdoor v Data synced across multiple kiosks, gate operation
* Global companies v Global shipping, multilingual support
* Visitors must be pre-screened . s .
o Identity verification v Pfa-regastratlnn WI‘IIC*:I includes approval and overrides .
= T « Checks against government v ngh:grafde D scanning ensures accuracy and gnlnr-::es security
ﬁ / ] lists v Existing integration with government controlled lists
- Lﬂm ¥ Issuance and verification stations, tracking visitors entering and leaving

= Passes are issued and
verified in different locations

restricted areas

*  Must check external watchlists

' W * (Collection of data / documents
? Medium prior to arrival
(V) Industries Privacy, data residency

Unique data retention policies

8 ©) iLobby

Existing integrations with ITAR, C-TPAT and other walchlists
Pre-registration with document upload

High-grade, geo-specific data storage

Support for complex rules at data element level

-
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iLobby Leads the Pack with Strong Enterprise Capabilities and Flexible Solution Set

Solution / Functionality Market Focus

Deep Integrated

Eowprise vorsce Compliance Solution / Customization Platforms Commercial

Grade Capabilities

Industrial Office
Capabilities Hardware
Cloud, Mac,
. . . . Microsoft, iOS, / \/ \/
Android Core Offering Core Offering
| Cloud, i0S, v
- ' ' . Aﬁdrr:-iu v v N
ore Offering
Cloud, iOS, v
g o9 @ o _ ¥ v
Core Offering
o3 @ rine ‘ . . I ' Cloud, iOS v v v |
Core Offering
tesmr R B B s v v 4
By iOFFICE ' Core Offering
r — / Cloud, iOS, F % v
'ueSt. — Core Offering
| ' . ' Cloud, iOS v v v
Core Offering
| Cloud, iOS, v
o ' ' * ' iﬁdr;id / / Core Offering
= _ '
wn - ‘ * . Cloud, Microsoft, \/ J /
M-, 105 Core Offering
St et Why @ ilobby Wins - - - == ----=—=-------omo s o m e !
| |
| |
| Robust Suite of Wide Ranging Platform Focused on Sectors not | |
: Binatinne Scalable SaaS Platform Integrations Cutting Edge Features impacted by COVID(™ :
|
A ——

(1) Industrial and Commercial are less sensitive lo decreases in on-site traffic as compared to Office

9 @ Excellent J)Great | PGood B poor None |L°bb|_-|



Product Overview: Visitor Management

iLobby automates the complex process of screening, validating, and monitoring individuals across all business locations, while meeting

all privacy, compliance, safety and security requirements
Visitor Management Features

Control Physical Access
» Streamline visitor sign-in process
* |ntegrations with gates and turnstiles

Alert! Visitor Denied Entry

ID Card Scanning
= Ensure accurate identification with Photo ID Card
scanning

Your visitor is here.

Analytics
*» Real time visitor management
* |[nstant reporting

Emergency Evacuation
= Employees are alerted in event of an emergency
* Full list of individuals on site to assist with headcount

Key Metrics

Visitor Notifications

= Automatically sends notification to the host
FY201 8 January 2020 * Channels include email, text, voice call, or Slack
Original Release Date Most Recent Update
o Automate Security & Compliance
~2,900 92% a e .
’ - » |nstantly identify and flag or deny unauthorized guests
Total # of Entry Points Deployed CAGR in Logos from 2018 - 2020 with internal and 3rd party watch-list databases

Simple, step-by-step sign-in flows collect all the information

‘E‘:‘ r’fl?_‘:“% .-_[—|
r ) | ’i’l = v
=  — —

Guided Self Sign In '"St“gﬁx””w Badge Printing

Lo iLobby



Product Overview: Modules and Add-Ons

iLobby Delivers _ _ , ,
= Full mail management system for workplaces with a high volume of mail and February
packages; allows businesses to streamline delivery management without any 2020
limitations
COVID-19 Workflows w _
= COVID-19 Workflows is a pre-screening tool whereby scheduled visitors are April
required to complete a mandatory COVID questionnaire 2020
* Touchless experiencse upon arrival by moving the entire visitor sign-in workflow June
directly onto a guest’s smartphone 2020
= FeverCheck discreetly takes a body temperature reading at the time of sign-in, July
without adding any additional steps to the sign-in process 2020
FaceMatch = FaceMatch allows organizations to validate and verify visitors, contractors and
employees September
= Visitors are able to bypass multiple check-in work flow screens 2020
Employee Pass Mobile App
= Employee Pass functionalities include daily sign in and out, visitor management, October
/:I" e meeting invitations, door locking / unlocking 2020
Ak B=

11 Denotes module / feature created in response to COVID-19 and back-to-work procedures iLobby



iLobby’s COVID-19 Response: Visitor Management Tools for the New Normal

iLobby offers a full solution to help navigate the new normal in workplaces

FeverCheck
Contactless Body Temperature Readings

* An elevated body temperature is one of the early indicators that an
individual may have a potential infection, including COVID-19

v Based on FDA, IEC
guidelines

v Completely
Contactless

v Instant, accurate
readings

v High-precision

= FeverCheck discreetly takes a body temperature reading at the time of
thermal camera

sign-in, without adding any additional steps to the sign-in process

Touchless Sign-In
Move the Visitor Sign-In to Mobile

* Touchless experience upon arrival by moving the entire visitor sign-in
workflow directly onto a guest’'s smartphone

¥ Reduce physical
touchpoints

v Expedite visitor
processing

= A fully mobile experience helps keep the workplace safe by reducing
physical touchpoints on high-use surfaces at reception

v Log important
visitor data

¥ Increase safety
and security

COVID-19 Workflows

Identify High-Risk Individuals Prior to Arrival

» 2 s . . v Mandator
= Before arriving at the workplace, scheduled visitors will be required to quesﬁon:a“es

complete a mandatory COVID questionnaire

v Complete prior to
arrival

B o R ] P el S By
BT e @ e B T

* This pre-screening helps business owners to identify potential high-risk v Better control
individuals and cancel meetings if necessary building access

v Deny scheduled
meetings

Pre-Registration
Reduce Wait Times

= Facilitate social distancing in one of the busiest areas of the workplace by
allowing visitors to complete key components of the sign-in process prior to

¥ Streamline flow of
traffic

v Check in and out
quickly

their arrival _ : v Signatures, NDAs,
- : G = s . . v Gompeste prior fo safety videos, and
* Pre-registration reduces wait times and eliminates unnecessary interactions arrival S :

iLobby responds to market needs quickly, helping customers to address the impact of COVID-19 through four recent product launches

12 iLobby



