Humming Homes

Making
Homeownership



THE STATE OF REAL ESTATE

COVID accelerated an ongoing trend in millennial home buying
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THE NEXT GENERATION OF HUMMERS

Reinventing Home Management For The Modern Homeowner
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THE PROBLEM

First-time Home Buyers Are Ill-Equipped to Manage A Home

Renting to buying is a rude On top of that, the process to get 66% of households today now
awakening (maintenance is 1%-2% anything done around the house is dual-income, ——" hﬂﬂ'llmﬂ-'ﬂ Just
of home value) - both stressful & opaque and offline don’t have the time to do things the

expensive traditional way
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HOWIT’S DONE TODAY

Traditional Solutions Create A Maze Of Challenges
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OUR SOLUTION

Make Every Home,
A Humming Home.



THE HUMMING HOMES WAY

Our Innovative Solution Brings Urban Life Benefits To The Suburbs

End-to-end project management Identify & Diagnose Resolution & Payment
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MARKET OPPORTUNITY

A New Category of Home Management, Ripe For Disruption
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A NEWAPPROACH IN HOME SERVICES

We're solving for the entire value chain by creating true value for homeowners
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BUSINESS MODEL TODAY

Our Membership Unlocks Home Management as a Service (HMaa$)

Membership Marketplace

(Homeowners) (Vendor Network)




OUR CUSTOMERACQUISITION & DISTRIBUTION STRATEGY
Seed markets with consumer marketing and scale with Partnerships

Home Builders

Retailers

Seed Market (B2C) Grow Market (B2B2C)
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Direct Sales Referrals Marketing | T

Home Insurance
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MARKETPLACE & EXPERT NETWORK

Become The o oo oo anaunor Of Home Services Nationwide

Core Customer

Homeowners Monthly Subscribers

Single-farrsly
homeowners
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Revenue Share

" Service Pros

Home Experts Partnerships
Our Trusted Advisors Service providers
& local vendors
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MASS MARKET DISTRIBUTION

Reach Every Home
In America By 2030

Home Management App

Provide Home
Management
As A Service
Maas) to
HOA’s &
Communities

White-label
Partnerships
with Key
Distributors -



Browse the best pitch

deck examples.

Brought to you by bestpitchdeck.com —
the world’s largest library of pitch decks:

hundreds of winning presentations from
leading startups, updated every week.

Read more >

Follow us L 4 O M




