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The problem: deep rooted pain in contract management

That creates deep issues

Q

Client Centricity Slow

Lack of insight + Obscure Management of
Contractual Risk Contracts

L

Expensive

High Allocation of
Internal Resources

Inefficient

Hard to Enforce Internal
Control



The solution: bringing an intelligent and unified experience to
contract collaboration, execution and automation

Contractbook
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1. Contract Drafter 2. Editor/collaboration 3. Signature 4. Storage 5. Task management
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The Legal Automation
Platform for the remote
generation

Why us?
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The PDF is dead, contracts should be
stored as metadata
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Smart Reminders
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Our ARR has grown nearly 4x year-over-year

+300%

YoY Revenue Growth

110%

4x / Net Dollar Retention
+81%
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... and our usage is accelerating

Contracts created
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... with the vision becoming reality in the last year, realizing a +5x increase in
contracts stored on the Contractbook platform. The organic usage of the platform is

growing 22% quarter over quarter.
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Customers love Contractbook!

"Contractbook
enables me to
keep track of all
my contracts”

HI°FITNESS

by fitness®

"Contractbook
Improves our
customer
relations”

"It takes me just
2-3 minutes to
create and send a
contract”

MUTEBLX

“Contract

automation is a
way to future-proof
my business”

FRANKLY
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Untapped market potential exists among SMEs for digital contract
management
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93.9M $2.3K $124B

TAM
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Contractbook is uniquely positioned in its space

“onfidential and propt jatary

Ease of Implementation

Typically under an hour, low-friction
setup for customers to onboard

Self-Service for SMBs

Unparalleled features, creating a
business critical product for the long-tall

Immediate Value

Simplification and storage proves
value at the outset, even with a few
contracts

Geographic Edge

Limited competition in Europe, and
ability to quickly deploy in the US
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Strong team, investors and advisers

Founders

Niels Martin Brochner (CEO and co-founder)

Jarek Owczarek (CPO and co-founder)

Viktor Heide (COO and co-founder)

“onfidential and propt jatary
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Distributed team

A

Investors and advisers

Darian Shirazi

Lars Floe Nielsen

Mary D'Onofrio

Eric Lagier

Tim Schumacher

David Cowan
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Raising funds to expand sales internationally

Series Seed

Series A
October 2019 NOV

S4M $9.4M
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Contractbook | Confidential + Proprietary




Browse the best pitch
deck examples.

Brought to you by bestpitchdeck.com —
the world’s largest library of pitch decks:
hundreds of winning presentations from
leading startups, updated every week.

Read more >

Follow us o D M




